Who is White 7 (UK) Limited?
White 7 (UK) Limited was formed in March 2012 and began trading in September of that year
and was created to provide the ultimate in chauffeuring experiences. In researching the market,
we found a void between vintage and modern means of transport in the wedding industry
which is currently unregulated. The wedding market is fragmented with an abundance of one
vehicle operators mainly in the very old vintage or replica vehicle types, stretched limousines
or exotic mismatches for example a Hummer with no real uniformed protocol or governing body
issuing guidelines and standards. Furthermore, due to the nature of the industry a geographical
coverage in the UK has not been created. To overcome these problems, the directors of the
company selected the international brand of BMW and the colour white as the basis for their vehicles
with the lead vehicle being the renowned 7 series LWB SE with full personalised specification.
The second market is the regulated market under private hire / executive plate. This market has
a variance of regulations to meet the requirements of each and every council authority in the UK
deeming that once a vehicle is licenced and plated in that county, it becomes an asset off balance
sheet of that council. Therefore the vehicle cannot be used by an unlicensed driver which again
explains the lack of UK geographical cover. Due to each council dictating the rules under their
own area of responsibility, a national company would find it difficult to obtain a UK presence
unless the principle telephone number for enquiries is localised.
Therefore to meet this requirement, White 7 (UK) Limited was formed in Shropshire and based
in Shrewsbury to promote its services under the local (01743) area code. In this manner all enquiries
from around the UK would be channelled through that area code and the resultant bookings
directed appropriately back to the UK operators (franchisees) thus acting as a broker for this service.
The council in Shropshire has agreed that under this structure White 7 (UK) Limited could register
each vehicle in Shropshire under an individual’s franchise area. For example White 7 Cheltenham
Limited and the franchisee would complete their chauffeur training, theoretical and practical
tests within the county. This is the most efficient and practical solution for chauffeurs to be part
of a national brand without the ‘politics’ of them applying to their own local authority.
Together, White 7 and BMW provide the ‘ultimate chauffeuring experience ’ in the United Kingdom.
White 7 (UK) Limited is expanding and we have a variety of new franchise opportunities right now
in several locations. If you want to join with us as we continue our expansion,
we would like to hear from you.

What does a White 7 (UK) Limited
Franchise consist of?
What do you get as a Franchisee?
So many people think of starting their own business - not just for the financial rewards but for the
opportunity to be your own boss and run your own life. But the downside is that although you get
all the rewards, you also take the risks. Taking on a franchise within a proven operation reduces
those risks substantially. By joining White 7 (UK) Limited, you can reduce them even more!
The principle immediate benefits are based on the vehicle and these are listed below:
• Established Track Record - As a franchise buyer, you become part of a proven system
of operation
• Faster Start Up - You have a short learning curve as a franchise owner, because you have
assistance from a franchisor with lots of experience to draw upon
• Special purchasing agreement between White 7 (UK) Limited and Rybrook BMW,
• Five year service plan incorporated in the purchasing agreement (up to 60,000 miles)
• Three year manufacturing warranty

• Fleet policy status hence low premium insurance through Wedding Insurance Group
and underwritten by Hiscox Insurance Group (approximately 45% reduction on standard terms)
• Becoming part of a national award winning company with a brand registered trade mark

Business support
As a franchisee, you will generally receive valuable, ongoing business support, including site selection, training,
marketing, new technology and more. Franchisers will assist you in developing a business plan, in learning
the best ways to hire and manage personnel, and in how to profitably manage your facility.
Supporting you will be the White 7 team comprising of:

Anthony Randall – Joint Managing Director
David French – Group Operations Director

Alan Bowyer – Joint Managing Director
Rajan Singh – Business Development Director

Everyone working for White 7 (UK) Limited is an important player on the team. We believe in building personal
professional relationships with our customers and being polite and helpful at all times. We must make it easy
for people to do business with us.
As a Franchisee you buy the right to develop your business in a defined geographical area, with a guarantee
from White 7 (UK) Limited of no White 7 (UK) Limited competitor in that area. Franchisees can offer their
Clients the full breadth of White 7 (UK) Limited expertise, all supported by the full span of our capabilities.
Our aim is to provide a nationwide quality service to customers with an emphasis on personal service
and professionalism. We aim to build up a strong two way working relationship with all our franchisees,
and make the White 7 (UK) Limited name synonymous with excellence.
So if you’re looking for a Franchise opportunity with some real strengths search no more.

What kind of support can I expect from White 7 (UK) Limited as a Franchisee?
We ensure that you are well equipped to start and grow your business. Training, ongoing business support and
a wide range of resources are available when you become The White 7 (UK) Limited Franchisee in your area.
Support is provided from our head office in Shrewsbury and where required on site with the franchisee.
Sectors include: marketing and chauffeuring training. The type and level of marketing may vary from sector
to sector to suit franchisee trading requirements. The initial and ongoing chauffeur training will remain
constant throughout. This will be provided by the directors of the company or their appointed specialist
advisers. The franchisees will also have access to product and marketing literature as provided by the franchisor
and have their own segment of the franchisor website to promote their services in their region.
In addition, White 7 have attained favourable terms with their accountants to provide the franchisees with
cost effective accountancy services to include all matters appertaining to the formation of their own company,
taxation and liaison with HMRC.
One of the main benefits of Franchising is that it is a business partnership between Franchisee and Franchisor.
Head Office support is essential especially in the early trading days of the franchisee, and it will always be readily
available. In the early days there will be a very much hands on approach, gradually stepping
back and letting you, the Franchisee take complete control as you become more confident,
professional and experienced.

The earnings potential
What you can earn out of a White 7 (UK) Limited Franchise is, in the final analysis, up to you:
how hard you work, and how gifted you are. It’s no different to anything else.
But you’ll be surprised at how the numbers can stack up.
As an indication we have detailed below a number of possibilities based on different hourly
working weeks.
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Turnover

41850.00

58650.00

75450.00

92250.00

109050.00

Gross profit

34680.00

48120.00

61560.00

75000.00

88440.00

Operating profit

21705.00

35145.00

48585.00

62025.00

75465.00

Profit before corporation tax 17940.21

29363.25

40787.25

52211.25

63635.25

This information is for indicative purposes only and the projections of earnings should not be relied upon as a statement
of fact. Actual earnings could be more or less than those demonstrated. However the rationale behind these projections
are not unreasonable if effort, skill and experience is applied.

Satisfied customers
Don’t just take our word for it, read what our satisfied customers have to say...
“Richard and I would like to thank White 7 for a great limousine service which helped make our
recent French holiday so relaxing. We really appreciated the prompt and comfortable drive
to and from Birmingham International and wish you all the best for a successful business. “
Richard & Judy Clowes
“We have had a brilliant, relaxing Spa day and the luxury travel was the icing on the cake.
We feel very, very special today. Many thanks White 7 and all the best.”
Will & Emma Henderson
“Thank you White 7! What a lovely Anniversary treat! Great experience and Tim was fantastic.
Thanks Tony for supplying such a great car and a great evening.”
Dave & Nicola Mackenzie
“I would like to say thank you to Simon and yourself for making our evening such a wonderful
experience. The look on my husbands face when he answered the door was priceless! It was a
brilliant birthday surprise, Many Thanks!”
Liz Ellis-Neal
“Thanks you for a truely memorable and exceptional service. We had an amazing evening
purely made true by White 7! PS. Tim was a perfect part of our evening.”
Carrie & Scott
“Thank you White 7 for your great service. Seamless and sublime luxury travel - The perfect way
to travel.
Simon Leader

What you need...
What do you need to be successful as a White 7 (UK) Limited Franchisee?
There is just no escaping the fact that running your own business can be hard work.
However, you are doing it for yourself and the rewards of a White 7 (UK) Limited franchise
will be there for you to see from day one. Franchisee attributes.
Listed below are a number of qualities that an individual must have to become a franchisee
at White 7 (UK) Limited:

•
•
•
•
•
•
•
•

Commitment/dedication
Trust and honesty
Professionalism
Flexibility in working schedule (self-employed status)
Exceptional driving skills
Courteous
Clean driving licence
Presentable and of smart appearance

If everything you’ve read so far makes sense, and you think that a White 7 (UK) Limited Franchise
is something you want to know more about, we should talk further.

Call us on 01743 360007.

White 7 (UK) Limited, 51 Racecourse Crescent, Shrewsbury, Shropshire. SY2 5BW
Telephone: 01743 360007 Fax : 01743 249275

www.white7.co.uk

